fsbo vs realtor statistics

fsho vs realtor statistics offer valuable insights for homeowners deciding whether to sell their
property independently or enlist the help of a professional realtor. Understanding these statistics is
crucial for making informed decisions that impact the sale price, time on market, and overall
transaction experience. This article explores the latest data comparing For Sale By Owner (FSBO)
listings versus those handled by real estate agents, highlighting key performance metrics, average
sale prices, and common challenges associated with each approach. By examining the pros and cons
supported by empirical evidence, sellers can better assess their options. The discussion also covers
trends in buyer behavior, negotiation outcomes, and marketing effectiveness related to both FSBO
and realtor-assisted sales. This comprehensive guide aims to provide a balanced overview grounded
in fsbo vs realtor statistics, ensuring clarity for anyone involved in real estate transactions.
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Understanding FSBO and Realtor Sales

FSBO, or For Sale By Owner, refers to homeowners selling their properties without the assistance of
a licensed real estate agent. Conversely, realtor sales involve professional agents who manage the
process from listing to closing. According to fsbo vs realtor statistics, these two methods differ
significantly in approach, resources, and overall results. FSBO sellers take on responsibilities
including pricing, marketing, and negotiations, which can be complex and time-consuming. Realtors
provide expertise, access to multiple listing services (MLS), and negotiation skills, often streamlining
the sale process. Examining the fundamental distinctions helps contextualize subsequent
performance metrics and outcomes in the real estate market.

Definition and Process Differences

In FSBO transactions, sellers independently handle listing their home, scheduling showings, and
managing offers. Realtors typically offer a comprehensive service that includes market analysis,
professional photography, advertising, and client negotiations. This difference in process underlies
many of the disparities observed in fsbo vs realtor statistics.



Typical Seller Profiles

FSBO sellers often include those with prior real estate experience or those aiming to avoid
commission fees. Realtor-assisted sellers may prioritize convenience, expert guidance, and
potentially higher sale prices. Understanding these profiles allows for better interpretation of the
statistical differences between the two groups.

Comparative Sale Price Analysis

One of the most critical aspects in fsbo vs realtor statistics is the difference in average sale prices.
Numerous studies indicate that homes sold through realtors generally fetch higher prices compared
to FSBO sales. This disparity can be attributed to pricing expertise and broader market exposure
provided by real estate agents.

Average Sale Price Differences

Data reveals that realtor-assisted homes often sell for 5% to 13% more than FSBO properties. This
premium translates to substantial financial gain for sellers using realtors, even after accounting for
commission fees. The enhanced negotiation skills and marketing reach of agents contribute
significantly to this price advantage.

Impact of Pricing Accuracy

Accurate pricing is crucial for maximizing sale price. Realtors utilize comparative market analysis
(CMA) and industry tools to set competitive prices. FSBO sellers risk underpricing or overpricing
due to limited market knowledge, potentially leading to lower final sale prices or prolonged time on
market.

Time on Market Differences

The duration a property remains listed before sale is a vital indicator of market efficiency. Fsbo vs
realtor statistics consistently show variation in average time on market between FSBO and realtor-
assisted sales. This metric influences seller costs and overall transaction satisfaction.

Average Days on Market

Homes sold with realtor assistance typically spend fewer days on the market, often 20% to 50% less
time compared to FSBO listings. Faster sales reduce holding costs such as mortgage payments,
utilities, and maintenance expenses, benefiting sellers financially.



Factors Affecting Listing Duration

Realtors leverage professional networks, MLS access, and targeted marketing to attract qualified
buyers quickly. FSBO sellers may face challenges in reaching a broad audience and scheduling
showings efficiently, contributing to extended listing periods.

Success Rates and Sale Completion

Success rate refers to the percentage of listed properties that ultimately sell. Fsbo vs realtor
statistics indicate differences in completion rates, reflecting the effectiveness of each sales method
in closing transactions.

Sale Completion Rates

Realtor-assisted listings have higher success rates, with approximately 90% of listed homes
eventually sold, compared to around 60% to 70% for FSBO homes. This difference underscores the
challenges FSBO sellers face in navigating complex sales processes and legal requirements.

Challenges in FSBO Transactions

FSBO sellers often encounter difficulties related to legal paperwork, buyer financing issues, and
negotiation pitfalls. Realtors provide guidance and resources that help mitigate these risks,
increasing the likelihood of successful sale completion.

Marketing and Exposure Impact

Effective marketing is essential to attract qualified buyers and achieve optimal sale outcomes. Fsbo
vs realtor statistics highlight significant disparities in marketing reach and strategy between the two
approaches.

Access to Listing Services

Realtors list properties on the MLS and other real estate platforms, exposing homes to a wide
network of buyers and agents. FSBO sellers typically lack MLS access, limiting property visibility
and reducing competitive offers.

Marketing Techniques and Budget

Professional agents invest in high-quality photography, virtual tours, open houses, and targeted
advertising campaigns. FSBO marketing efforts may be restricted by budget and expertise,
impacting buyer interest and sale price.



Marketing Advantages of Realtors

e Broad MLS exposure

¢ Professional staging and photography

e Access to buyer networks and agent referrals
e Targeted advertising campaigns

e Experience in pricing and positioning

Negotiation and Closing Outcomes

Negotiation effectiveness is a pivotal factor in achieving favorable sale terms. Fsbo vs realtor
statistics demonstrate that realtor involvement often results in better negotiation outcomes and
smoother closings.

Negotiation Skill Impact

Realtors possess training and experience in negotiation strategies, enabling them to secure higher
sale prices and favorable contract terms. FSBO sellers may lack this expertise, potentially resulting
in lower offers and concessions.

Closing Process Efficiency

Real estate agents coordinate inspections, appraisals, and legal documentation, ensuring compliance
and minimizing delays. FSBO sellers may face challenges managing these complex steps
independently, increasing the risk of transaction failures or extended closing timelines.

Frequently Asked Questions

What percentage of homes are sold as FSBO compared to
through a realtor?

Approximately 8-10% of homes in the U.S. are sold as For Sale By Owner (FSBO), while the majority
90-92% are sold through realtors.

How do FSBO home sale prices compare to those sold by



realtors?

On average, FSBO homes tend to sell for about 5-6% less than homes sold through realtors,
according to various real estate studies.

What is the average time on market for FSBO homes versus
realtor-listed homes?

FSBO homes typically stay on the market longer, averaging around 30-50% more time compared to
homes listed with realtors.

Do FSBO sellers save money on commissions compared to
using a realtor?

FSBO sellers can save on the typical 5-6% realtor commission, but may incur other costs such as
marketing, legal fees, and potentially lower sale prices.

What are the common challenges FSBO sellers face compared
to realtor-assisted sales?

FSBO sellers often struggle with pricing accuracy, marketing reach, negotiation skills, and legal
paperwork, which realtors typically handle.

How effective are realtors in negotiating higher sale prices
compared to FSBO sellers?

Statistically, homes sold through realtors often achieve higher sale prices due to professional
negotiation and market knowledge.

What percentage of FSBO listings eventually end up being
sold by realtors?

Studies show that about 20-30% of FSBO listings eventually transition to realtor-assisted sales due
to challenges in selling independently.

How does buyer trust differ between FSBO and realtor-listed
properties?

Buyers tend to trust realtor-listed properties more due to professional representation, verified
listings, and smoother transaction processes.

Are FSBO homes more common in certain regions or market
conditions?

FSBO sales are slightly more common in seller’s markets and in suburban or rural areas where
sellers feel more confident handling sales independently.



What impact do realtors have on the overall success rate of
home sales compared to FSBO?

Homes sold with realtor assistance generally have a higher success rate, quicker closings, and fewer
legal or transactional issues than FSBO sales.

Additional Resources

1. The FSBO vs. Realtor Debate: Understanding Market Statistics

This book offers a comprehensive comparison between For Sale By Owner (FSBO) and realtor-
assisted home sales. It delves into statistical data on sale prices, time on market, and buyer reach.
Readers will gain insights into the pros and cons of each method based on real-world figures and
case studies.

2. Selling Your Home: FSBO or Realtor? A Statistical Perspective

Explore the numbers behind home selling options in this detailed analysis. The book breaks down
success rates, average sale prices, and negotiation outcomes for FSBO sellers versus those using
realtors. It also includes tips for homeowners to decide the best route based on their unique
situation.

3. Home Sale Outcomes: FSBO vs. Realtor Analytics

This title focuses on data-driven outcomes in residential real estate sales. It reviews key
performance indicators such as time to close, sale price variance, and buyer engagement for FSBO
and realtor listings. The author uses charts and graphs to visualize market trends and help readers
make informed decisions.

4. Real Estate Selling Strategies: FSBO and Realtor Statistics Compared

A practical guide for homeowners and real estate professionals, this book compares statistical
success factors of FSBO and realtor sales. It includes recent market data, regional differences, and
economic impacts on selling methods. Readers will find actionable strategies supported by empirical
evidence.

5. For Sale By Owner vs. Realtor Sales: Statistical Insights and Market Trends

This book analyzes the evolving dynamics between FSBO and realtor sales through quantitative
research. It covers how market conditions influence seller choices and sale performance. The author
also discusses technological advances that affect FSBO opportunities and realtor services.

6. Decoding Home Sale Statistics: FSBO Versus Realtor Success Rates

Delving into detailed home sale statistics, this book provides an in-depth look at success rates and
financial outcomes for both FSBO sellers and those who enlist realtors. It examines factors such as
marketing reach, legal considerations, and closing efficiency. The data-driven approach aids sellers
in evaluating their options.

7. The Impact of FSBO on Realtor Market Share: A Statistical Review

This book studies how the FSBO market affects realtor business and overall real estate market
share. It presents statistical trends over recent years, highlighting shifts in seller preferences and
buyer behavior. Readers will understand the competitive landscape and what it means for future
transactions.



8. Comparative Analysis of FSBO and Realtor Home Sale Performance

Through a series of case studies and statistical analyses, this book compares the performance
metrics of FSBO and realtor-assisted sales. It includes factors like average sale price, marketing
costs, and time on market. The author provides clear conclusions on which method tends to yield
better results under various conditions.

9. FSBO vs. Realtor: Statistical Trends in Residential Real Estate Sales

Focusing on residential real estate, this book presents statistical trends that shape the FSBO and
realtor sales markets. It assesses how economic cycles, demographic changes, and market
regulations influence the success rates of different selling methods. The book serves as a valuable
resource for sellers, buyers, and real estate professionals alike.
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fsho vs realtor statistics: The Real Estate Agent's Guide to FSBOs John MALOOF,
2007-10-24 This invaluable resource provides you with tools and techniques to make big money by
prospecting For-Sale-By-Owner properties. According to the National Association of Realtors, 86% of
new real estate agents don’t make it past their first year. The majority give up due to frustration and
the overwhelming start-up costs involved in the industry. However, there is an untapped resource
that will help agents take their careers to new heights?the For-Sale-By-Owner (FSBO) listing. Author
John Maloof has built a stellar career by farming FSBOs. He made six figures his first year as a real
estate agent using his prospecting plan. Now, in The Real Estate Agent's Guide to FSBOs, he shows
other agents how they can do the same. Using these proven techniques, agents will learn how to:
find FSBOs approach a prospect make a listing presentation that will convince even the most
reluctant homeowner handle rejections formulate a marketing plan service listings build a referral
base stage open houses close the sale Complete with Internet resources and a sample resume and
log sheet, The Real Estate Agent's Guide is the one book that will show new agents and experienced
realtors alike how to make more money than they ever thought possible.

fsbo vs realtor statistics: Success as a Real Estate Agent For Dummies Dirk Zeller, 2024-07-04
Straight-talking advice for new and veteran agents navigating today's real estate market Success as
a Real Estate Agent For Dummies helps you create leads, close deals and everything in between.
This updated edition covers changes to interest rates, inventory, and the impact of recent class
action lawsuits on agent compensations. With tried-and-true tactics and fresh ideas from one of
North America's top agents, this book contains all you need to know about the real estate business.
Inside, you'll find tips and tricks on selecting a company that works best for you and your goals,
marketing yourself and your listings with influence, and communicating effectively with clients. The
actionable content in this Dummies guide is your ticket to thriving in a wide market. Gain insider
advice on how to flourish as an agent in all real estate markets Understand how real estate is
changing, and what those changes mean for you Find, secure, and sell more properties with
optimized listings and outreach Get fresh ideas for improving your results in residential and
commercial sales For new licensed real estate agents, those switching careers into real estate
agenting, or seasoned agents looking to refine their prospecting and selling skills, this book is a
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valuable source of information and techniques.

fsbo vs realtor statistics: The Owner-Builder Book: Construction Bargain Strategies ,

fsho vs realtor statistics: Selling Your House Ilona Bray, 2021-01-06 Make the real estate
market work for you! Whether your local real estate market is super-heated or sluggish, there are
steps you can take to reach the right buyers, pick the best offer, and ultimately get top dollar for
your home. Selling Your House: Nolo’s Essential Guide will take you through the process from start
to finish. And, you’ll learn how to do it all in the shortest possible time. Real estate expert and
best-selling author Ilona Bray gives you the inside scoop on: setting a price that will attract buyers
finding the right real estate agent safely opening your home to visitors determining which repairs
and upgrades pay off making legally required disclosures to buyers evaluating purchase offers, and
negotiating and closing escrow successfully. Provides tips from industry pros—including real estate
agents, attorneys, home stagers, and more—as well as stories from home sellers. The 4th edition
also includes changes in industry practices resulting from the COVID-19 pandemic.

fsbo vs realtor statistics: Deciding Where to Live Melissa G. Ocepek, William Aspray,
2020-10-16 Deciding Where to Live: Information Studies on Where to Live in America explores major
themes related to where to live in America, not only about the acquisition of a home but also the
ways in which where one lives relates to one’s cultural identity. It shows how changes in media and
information technology are shaping both our housing choices and our understanding of the meaning
of personal place. The work is written using widely accessible language but supported by a strong
academic foundation from information studies and other humanities and social science disciplines.
Chapters analyze everyday information behavior related to questions about where to live. The eleven
major chapters are: Chapter 1: Where to live as an information problem: three contemporary
examples Chapter 2: Turning in place: Real estate agents and the move from information custodians
to information brokers Chapter 3: The Evolving Residential Real Estate Information Ecosystem: The
Rise of Zillow Chapter 4: Privacy, Surveillance, and the “Smart Home” Chapter 5: This Old House,
Fixer Upper, and Better Homes & Gardens: The Housing Crisis and Media Sources Chapter 6: A
Community Responds to Growth: An Information Story About What Makes for a Good Place to Live.
Chapter 7: The Valley Between Us: The meta-hodology of racial segregation in Milwaukee,
Wisconsin Chapter 8: Modeling Hope: Boundary Objects and Design Patterns in a Heartland
HeterotopiaChapter 9: Home buying in Everyday Life: How Emotion and Time Pressure Shape High
Stakes Deciders’ Information BehaviorChapter 10: In Search of Home: Examining Information
Seeking and Sources That Help African Americans Determine Where to LiveChapter 11: Where to
Live in Retirement: A Complex Information Problem While the book is partly about the goal-directed
activity of individuals who want to buy a house, and the infrastructure that supports that activity, it
is also about personal activities that are either not goal directed or are directed at other goals such
as deciding in which geographic location to live, personal entertainment, cultural understanding, or
identity formation.

fsbho vs realtor statistics: Internet Resources and Services for International Real Estate
Information Sheau-Yu J. Chao, 2001-02-28 You're investing in real estate, relocating to a new state,
or maybe moving to a new country. You go to the Internet, an endless source of information. But is it
current? Is it accurate? Can you even find what you need? Here is an analytic guide to nearly 2000
real estate Web sites. Data for more than 220 regions, states, and countries are divided into six
sections representing the major continents. The book runs the gamut with data resources for broad
geographical regions right down to individual localities (including U.S. states). Indexes to Web site
titles, key content, sponsors, and country of origin make this guide essential to everyone from real
estate practitioners (developers, bankers, and investors, etc.) to students and researchers in the
field.

fsho vs realtor statistics: Brokering Billions Bonneau Ansley, 2023-01-24 Wall Street Journal
Best Seller! In Brokering Billions, Bonneau Ansley shares simple systems and processes any agent
can use to sell more real estate than they ever dreamed possible. An unlikely success story, Bonneau
Ansley transformed his childhood diagnoses of dyslexia and ADHD into opportunities for connection,



compassion, and empathy. Combined with a competitive nature and desire to succeed, Bonneau was
determined to build a successful business career. After entering Atlanta's highly competitive real
estate market in 2009, Bonneau was determined to become the top real estate agent in his
marketplace. Over the years, he built an agency of over 400 agents, developed and refined systems,
and created a team that brings out each individual's strengths. Bonneau Ansley has personally sold
billions of dollars in real estate; In 2021, his agency sold more than $3 Billion and he personally sold
more than $900 million between 2021 and 2022. With Brokering Billions: Secrets of the Nation's Top
Real Estate Agents, Bonneau is making his formula for success available to any real estate agents
looking to sell.

fsho vs realtor statistics: Insider Secrets Cynda Sells Rader, 2011-07-11 Insider Secrets is a
comprehensive guide to a successful real estate career. Clear and concise, it contains the basics for
new agents, insights for the more experienced agent and help from the pros. Just a few of the
secrets you will learn: How to make everyone you meet a potential client for life. How to become a
phenomenal problem solver putting you in the top 20% of high producers. How to stay off the roller
coaster of inconsistent sales and earn hundreds of thousands year after year. The Cynda Sells Real
Estate Group has continued to grow, consistently earning six figures for the last 15 years. As a top
listing agent, broker and team leader, Cynda has shared her expertise by training and mentoring
hundreds of agents, helping them to have successful real estate careers. The Cynda Sells team has
consisted of her three children, two buyers agents and a transaction coordinator. They currently are
with Keller Williams Realty and sell real estate in both Missouri and Kansas. Cynda will tell you that
she has a love affair with real estate. She loves her clients, fellow agents and business associates
and gives back to them whenever she can by using her skills and experience to teach and empower
them to be the best they can be. www.cyndasells.com

fsho vs realtor statistics: The New Real Estate Agent's Handbook Nick Tsai, Are you a new
real estate agent looking to succeed in the industry? Look no further! Our comprehensive guide
covers everything you need to know to thrive in your first few years as a real estate agent. From
mastering the mindsets of highly successful agents to creating a daily routine that sets you up for
success, this book is packed with practical tips and strategies for building a successful career in real
estate. In addition to covering the fundamentals of real estate, this book also includes expert advice
on personal branding, business planning, marketing tools and apps, and much more. Plus, you'll find
a range of tips and techniques for working with clients, including scripts for cold calling and
handling objections, as well as strategies for winning listings, closing deals, and optimizing open
houses. This book is your blueprint to success in real estate. In this book, you will discover How to
Succeed as a New Real Estate Agent Within Your First Few Years The 6 Mindsets of Highly
Successful Real Estate Agents 8 Daily Routine and Schedule of a Successful Real Estate Agent
Personal Branding for Real Estate Agents - 5 Rules to Become the Top-Of-Mind of Your Ideal Clients
How To Write a Real Estate Agent Business Plan In 10 Steps 12 Best Real Estate Marketing Tools
and Apps For Realtors How New Real Estate Agents Get Clients Fast The Best Real Estate Scripts
that Get Appointments For Realtors 6 Tips to WIN Every Real Estate Listing Presentation 8 Most
Effective Real Estate Farming Ideas and Strategies 7 Tips on How to Optimize Your Next Open
House to Maximize More Listings 9 Real Estate Sales Techniques That Will Help You Close More
Deals 100+ Real Estate Social Media Post Ideas to Get More Leads 8 Powerful Real Estate Lead
Generation Ideas for New Agents and Realtors The Best Real Estate Closing Techniques for Realtors
Best Real Estate Negotiation Strategies for Realtors How to handle 12 typical seller & buyer
objections Real Estate Cold Calling Techniques That Work (With Script) And much... more Don't
miss out on this essential resource for new real estate agents. Order your copy today and start
building a successful career in real estate!

fsbo vs realtor statistics: The One and Only Way to Sell Your Home Yourself and Avoid
Exorbitant Real Estate Commissions ,

fsbo vs realtor statistics: The Smart First-Time Home Seller's Guide: How to Make The
Most Money When Selling Your Home Thomas.K Lutz, 2015-11-02 Do You Want To Make Your



Home More Valuable? In The Smart First-Time Home Seller's Guide, you will discover how to get the
highest price tag possible for your home in any given setting. All you need to do is to apply the steps
when competing against today's market. No longer will you fear or question your goal of preparing
and selling your most precious asset. You will learn the secret to making a good first impression on
potential purchasers from the moment they step into your property. Sell a Home Quick in Any
Market Knowing what investments are necessary as well as what buyers are looking for will
guarantee an increase in final profit. The problem? Many sellers neglect the importance of investing
in professional guidance and harbor misplaced doubts about hiring a real estate agent due to the
cost. The truth about real estate agents (along with many other advantages) is explained in The
Smart First-Time Home Seller's Guide. In This Guide, You Will Discover: [] How to get the Maximum
Profit when selling your home [] How to stage your home for viewers without spending a lot of
money. [] 7 tips to grab the attention of potential buyers through curb appeal. [] What factors directly
influence the value of your home when establishing the asking price. [] 10 steps to consider when
marketing and showing your property with a Top Realtor. [] How to conduct offers in order to
successfully close a deal. [] A Free Bonus Chapter that can help you save thousands of dollars When
you download The Smart First-Time Home Seller's Guide, you will gain the expertise you need to
professionally execute a speedy sale. Download Now and Maximize Your Earning Potential When
Selling Your Home!

fsbo vs realtor statistics: The Rotarian, 2000-02 Established in 1911, The Rotarian is the
official magazine of Rotary International and is circulated worldwide. Each issue contains feature
articles, columns, and departments about, or of interest to, Rotarians. Seventeen Nobel Prize
winners and 19 Pulitzer Prize winners - from Mahatma Ghandi to Kurt Vonnegut Jr. - have written
for the magazine.

fsho vs realtor statistics: Finding New Neighbors Wesley C. Brooks, 2013-03-29 Clearing
the way to close can be a defining process for many professionals in the real estate industry. This
process can easily separate the professional from the amateur or part time agent. Professional Real
Estate Agents and Real Estate Brokers face a tough challenge every day. Negotiating an offer
written on behalf of a buyer; Professional Realtors stand out from the general public as experts in
their field. Whether it's a matter of disclosure requirements, ethics or simply due diligence on behalf
of a transaction, it's important to seek the advice and representation of a true full time professionally
licensed Realtor in every real estate transaction regardless of what side you may be on. Finding New
Neighbors takes the reader into the trenches of buying real estate. If the buyer is looking to
purchase a residential home, vacant land or a commercial investment property, this book will cover
many of the specialized elements that they will encounter along the way. No single publication
makes up an entire library of information. As this book reflects the buyers side of real estate, my
next book Echoes in the Hall will represent the seller's side of the industry. In my last book; Guide to
New Custom Home Ownership, the reader learned about the process of new construction. Additional
publications will be added along the way. It is my intent to supply the reader an easy to understand
publication that they can use as they proceed in searching for their new home or additional property
for their family, future and investments. This book is designed with sections dedicated to writing
notes and outlines so the reader can share their thoughts and ideas with their chosen agent or
lender.

fsho vs realtor statistics: The Motley Fool Money Guide Selena Maranjian, 2003

fsbo vs realtor statistics: 1,200 Great Sales Tips for Real Estate Pros Realtor Magazine,
2011-01-06 Perfect for brokers, agents, and other real estate professionals, this handy guide brings
together the best ideas from years of incredibly practical lists and checklists published in REALTOR
Magazine. This practical, one-of-a-kind guide is perfect for learning the business of real estate and
perfecting the best and most effective tactics and techniques for helping your real estate career and
business grow.

fsho vs realtor statistics: Kiplinger's Personal Finance , 1998-10 The most trustworthy
source of information available today on savings and investments, taxes, money management, home




ownership and many other personal finance topics.

fsbo vs realtor statistics: Tips and Traps When Selling a Home Robert Irwin, 2008-12-31
The classic guide to getting the best deal when selling a home--from America's #1 real estate expert
This latest edition of Bob Irwin's classic Tips & Traps When Selling a Home brings you up to speed
on all the recent changes, regulations, and trends in real estate--whether you're new to the selling
process or are an experienced home seller. It provides important information on market conditions,
new tax advantages, toxic materials in the home, alternatives to the traditional broker, as well as
proven strategies for handling multiple offers, dealing with fee-for-service and discount brokers, and
holding a home for investment.

fsbo vs realtor statistics: The Secrets to Selling Your Home David McCullough, 2018-03-29
When you list a property for sale with a real estate agent, what goes on behind the scenes? How
does the agent market your property? And, where do the commissions go? If you want the nitty
gritty answers to these questions, this book is for you. I'll walk you through the process with a
fictional family that needs to find a bigger home. When you finish the book, you'll be ready to list
your home and know how to do it right!

fsho vs realtor statistics: Nothing Down for Women Robert G. Allen, Karen Nelson Bell,
2007-01-09 An all-time bestselling real estate author teams up with his leading female seminar
leader to reveal the ways women can gain advantage in today's highly competitive real estate
market.

fsho vs realtor statistics: The Homeowner's Guide to for Sale by Owner Jackie Bondanza,
2010-01-25 A guide to selling a home without the assistance of a real estate agent that covers
market trends, doing research, determining value, preparing a home for sale, listing a house,
staging, marketing, handling offers and contracts, and other related topics. Includes a CD-ROM with
contracts, legal forms, and checklists.
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